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miscusi has built a profitable, Italian fast-casual model with best in class unit economics, traffic-
led growth and a tech-enabled operating backbone. A proven 23-unit core, scalable supply chain ¥
and established brand provide the foundation to scale with discipline. /

10 YEARS - 23 RESTAURANTS - €1.9SM 20264E EBITDA

€1.2M 23.1% +16.6%

AVERAGE UNIT VOLUME RESTAURANT EBITDA MARGIN - 2025A SAME-STORE SALES - JAN-JUL 2026 GAPEX PAYBACK
A proven sales level across a flexible Comparable to leading listed US fast- Growth is traffic-led: +12.4% pasta A typical 200 sgm unit requires

urban and commercial format. casual peers. volumes (vs +3.6% industry visits). ~€550k capex and pays back in
under 2.5 years.

BUILT THROUGH THE CYCLE. READY TO ACCELERATE. X rXs st oy

Covid interrupted miscusi's early growth phase. From 2022, management prioritized margin recovery and brand—building, With l‘eaCh
operating discipline. Profitability has since been restored and the operating model materially strengthened.
far beyond the restaurant.
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FEDERICA BRIGNONE PASTA ON THE ROAD

Now a shareholder Our supply-chain
and ambassador. docuseries.

Discover more Watch now
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ANNUAL REACH
Operating Leverage

HQ costs declined from 17.6% of System Sales in 2024 to 12.0% in 2026E. In 2025, System Sales grew 14.6%,
versus just +0.5% real growth in Italian foodservice. The business now has its strongest financial profile to date.
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THE SEGRET RECIPE: 3 TOP-QUALITY INGREDIENTS.
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The next milestone is clear: scale to 39 units by 2028 and build the ylatform for the next wave of
0% already committed

growth. A €3.0m SAFE has been launched to fund this milestone, wit

-

ITALY FIRST: 23 TODAY, 39 BY 2028.
FRANCHISING EXTENDS THE RUNWAY;
INTERNATIONAL IS UPSIDE.

The funded plan scales miscusi I

across Italy, with proven
TODAY BY 2028 DOS/FRA

franchise partners unlocking
malls, outlets and travel hubs.
40+ additional domestic sites
and international expansion sit
beyond the funded plan.

40+ ADDITIONAL DOMESTIG SITES ALREADY

° IDENTIFIED BEYOND THE FUNDED PLAN
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Together, they are codifying a repeatable
partner-led playbook for expansion.
@ Current @ 2027-28 Plan

MILANO 9TH

< 3Y PAYBACK

Opened Jan 2025
Milan’s Sth unit
continues to show
strong traction
(30% YOV).

Recent openings validate the playbook

TRIESTE 1ST

<2Y PAYBACK

Opened May 2026
Trading at ~2x sales
budget (€2.0m RR
Sales), EBITDA margin
already at 25%.

Both openings support the plan assumptions .

QSR PILOT.

€500k
~11%

10%

THE FUNDED PLAN TAKES RUN-RATE EBITDA T0 ~2.8x 2026 LEVELS BY 2028.

The 2028 plan establishes national proof and the platform for international growth.

Italy Comps System Units

2026 2027 2028

UNITS

23
57

150+
178
208
250+

miscusi —

Poke House _

Rossopomodoro ~ =————@

KFC —_—

Roadhouse -_—

Alice Pizza ®

Old Wild West ®
La Piadineria

Established peer footprints point to substantial

39UNITS -59% DOS
€43.0m RR System Sales

23 UNITS - 65% DOS
€23.2m RR System Sales

FUND THE NEXT MILESTONE. JOIN THE PASTA REVOLUTION.

OPEN UNTIL
£3I 0 M

31JAN 2027
AGGREGATE SAFE

30UNITS - 63% DOS
€30.9m RR System Sales

Miscusi is cash-flow positive.
50% funded

by existing investors
50% reserved for

new, values-aligned investors

SAFE proceeds are earmarked
exclusively for new DOS
capex, accelerating openings
rather than funding the
existing business.

domestic headroom beyond 39 units.

CORE TERMS

CONVERSION

At maturity or upon
next equity financing
(2€10m)

MATURITY

4 years

500+

CONVERSION VALUE

1.5x invested capital

LIQUIDATION PREFERENCE
Ranks senior to all other
securities

DOS = directly operated stores - FRA = franchised stores - EBITDA = earnings before interest, taxes, depreciation & amortization - RR = run-rate - E = estimate - System Sales = end-customer sales across DOS + FRA - SAFE = Simple Agreement for Future Equity. Sources: miscusi
financial fricial blic disclosures; executed SAFE d ts.
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